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1. WELCOME

Ladies and gentlemen,
dear shareholders,

It is truly no exaggeration when I say that 2021 was by far the most exciting and most emotional year
of my career to date. And I can tell you that my colleagues on the Executive Board feel the same way.

CO2

EMPLOYEES FULL OF PASSION AND A PIONEER SPIRIT

GRUNE

vilesco

With the support of a workforce driven by passion and pioneering spirit, we have created a new
company from Continental’s former Powertrain division. And more than that: We have putitona
solid, independent footing. We are extremely proud of this.

It gives me great pleasure to stand here before you today and welcome you to the company. Even if
we are meeting virtually - for your own protection - because of the COVID-19 pandemic.

Welcome to another premiere: our first Annual General Meeting as a publicly traded company.
Welcome to Vitesco Technologies!
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2. THE 2021 FISCAL YEAR
2.1 MILESTONES

As an independent, publicly listed company, our goal is to grow profitably and outperform the
market. We explained how we aim to do this - and how we will do it - at the Capital Markets Days in
March 2021. [ am sure many of you still remember. So, I am delighted that we managed to convince
you and that you are here with us today.

Our listing on the Frankfurt stock exchange on September 16, 2021 marked the completion of the
successful spin-off and the birth of Vitesco Technologies as an independent company. With a
transaction volume of €2.4 billion, it was also one of the largest stock exchange listings in Germany in
recent years.

Shares in Vitesco Technologies Group AG opened at €59.80. The share price was relatively volatile
during the first few weeks of trading, primarily due to the early change in the shareholder structure
with some institutional investors (especially passive index funds) having to sell their shares in
Vitesco Technologies because of their investment restrictions.

By the start of the fourth quarter, the share price had begun to stabilize but after the publication of an
ad-hoc disclosure by Continental in November, it fell sharply again. December saw a positive
correction, however, and we ended the year at a share price of €43.20.

Its liquidity and market capitalization also qualified Vitesco Technologies for inclusion in the SDAX.
This was a first step in the right direction, but we have a clear goal - inclusion in the MDAX.

We were able to carry this positive momentum into 2022. Our share price rose at the start of the year,
outperforming some of our competitors.

There have also been a few personnel changes over the past year. In October, the Supervisory Board
held its constitutive meeting and appointed two new members to the Executive Board: Klaus Hau and
Thomas Stierle. The full Executive Board is present today.

[ would like to take this opportunity to express my sincere thanks to all representatives of the
Supervisory Board for showing confidence in us and supporting us with your expertise. We greatly
appreciate our close and trust-based partnership with you.

2.2 FINANCIAL RESULTS

Ladies and gentlemen: The impact of increasing inflation expectations and the war in Ukraine is not
limited to the capital markets. Businesses are also facing unprecedented new challenges.

Last year was particularly difficult for us - with supply shortages, the semiconductor problem, and,
last but by no means least, the COVID-19 pandemic. Despite all the headwinds, we achieved a very
solid resultin 2021.
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Under conditions that were extremely challenging for the whole industry, we succeeded in achieving
the middle to upper end of our forecast for all performance indicators.

WE CONCLUDED A SUCCESSFUL FY 2021 DESPITE
CHALLENGING CONDITIONS

8.348

€ billlon sales in FY 2021 - continued
market outperformance in a challenging
environment

18- o
B 0

highly influenced by
semiconductor crisis

~39pp 5.1

increase in adj. EBIT

margin in € billion electrification order
} Electrification intake during FY 2021;
€ million total electrification sales Suogssful listing of Vitesco & Technology BU total order intake at 11.2 €
during FY 2021 Technologies Group AG billion

PP Parca m of acquired etimes saks within the
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nage Poims Ay EBIT before amonization of inangities fom
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Sales stood at more than €8.3 billion, 4 percent higher than in 2020. We also saw a substantial rise in
our adjusted EBIT margin, up 3 percentage points to 1.8 percent. This meant we exceeded our
communicated range of 1.5 to 1.7 percent, which was one of the reasons for the advance
announcement on February 15.

This increase in profitability, on top of positive spin-off effects, contributed to the positive free
cashflow of around €113 million we generated in 2021. Countervailing effects came primarily from
the increase in inventories.

Following the spin-off from Continental our equity ratio improved further, reaching 36.3 percent at
the end of the year.

We increased our profitability, although our organic sales growth was restricted by supply chain
bottlenecks. The adverse impact of the semiconductor shortage reduced earnings by around
€150 million, and the increased price of commodities resulted in a further negative impact of
€45 million.

Let us look at the margin excluding the Electrification Technology business unit. Why? Because, as
expected, this business unit recorded substantial losses in 2021 due to the necessary upfront
investment. If we exclude this business unit, the adjusted EBIT margin was 5.4 percent. That shows
how resilient our business is, even in a difficult environment.
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ELECTRIFICATION TECHNOLOGY WAS AGAIN THE MAIN DRIVER
FOR OUR CONTINUOUS MARKET OUTPERFORMANCE

SALES (€ MN) ADJUSTED EBIT (€ MN) ELECTRIFICATION TECHNOLOGY
>  Momentum in H2 impacted from
+44.8% samiconductor shcrtzge. resulting in
587 slower than expected growth.
f = Positive top-line due to strong market
position in Europe
406 =  Adjusted EBIT benefitz from scale

effects and operational optimization
= Adjusted EBIT burdened by lower
sales volumes, RED expenses and
ramp-up costs,
-273 = Hecord order intake for ET BU of

€4 bn in FY 2021.
-346

FY 2020 FY 2021 FY 2020 FY 2021

71 Organic Growth, Adj, EBIT betara amanizatien af inangibies fom PRA, consolidation and special aflacts.

s Pubkc

vilesco

Going back to Electrification Technology: this business unit also saw a significant improvement. Sales
grew by almost 45 percent! And we improved our adjusted EBIT margin by almost 40 percentage
points. The strong sales growth in the Electrification Technology business unit in 2021 is due in part
to our strong positioning in the European market.

However, we will continue to add growth in all our key regions, as evidenced by our 2021 order
intake. We secured orders from Asian, North American, and European customers.

The total order intake in Electrification Technology amounted to €4 billion. This also marks a new
record in this business.
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ELECTRONIC CONTROLS SUFFERED MOST FROM THE
SEMICONDUCTOR SHORTAGE

SALES (€ MN) ADJUSTED EBIT (€ MN) ELECTRONIC CONTROLS

-2.8%
= Top- and bottom-line developmant
g J‘ burdened by lower sales and
additional costs due to semiconductor
3.637 3.536 shortage.

= Noimpact from currency effects
compared to the prior year

= ~€60 mn burden related to
samiconductor shortage

= Transformational progress,
operational performance and lower
warranty accruals led to overall
increased profitability despite lower
sales level.

= Core technologies sales at
€2,206 mn (PY: €2,321 mn) and 5.5%

FY 2020 FY 2021 FY 2020 FY 2021 margin (FY: 6.3%)

86 17

71 Organic Growth, Adj, EBIT betara amanizatien af inangibies fom PRA, consolidation and special aflacts.

vilesco
5 Pubbc THCEROLDEER

In the Electronic Controls business unit, sales and earnings were substantially impaired by the
semiconductor shortage. We had to absorb special freight costs and price increases totaling
€60 million.

Even so, Electronic Controls still managed to increase its profitability. We have made great progress
with the transformation in this area and have achieved operational improvements. The adjusted EBIT
in this business unit rose to 3.3 percent. There were also fewer warranty cases than in 2020.

The core Electronic Controls business contributed €2.2 billion to sales with an adjusted EBIT margin
of 5.5 percent.
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DOUBLE-DIGIT MARGINS IN SENSING & ACTUATION CORE
TECHNOLOGIES DESPITE CHALLENGING MARKET CONDITIONS

SALES (€ MN) ADJUSTED EBIT (€ MN)

SENSING & ACTUATION

+10.8% = Strict emission legislation led to an

/-?} increased demand in all major
3297 regions.

2017 = Semi shortage with lower effects to
top-line development due to utilization
of broker parts,

= FX headwind of 0.1pp included in
sales development

= ~€60 mn burden related to

semiconductor shortage

Core technologies sales at

€2,535 mn (PY: €2,237 mn) and

10.5% margin (PY: 8.1%)
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71 Organic Growth, Adj, EBIT betara amanizatien af inangibies fom PRA, consolidation and special aflacts.

. vilesco

The effects of the semiconductor shortage were also felt in the Sensing & Actuation business unit. By
making greater use of broker parts, however, we were able to source all the supplies we needed
despite the increased demand in all key markets. Our sales also grew organically by 10.8 percent.

With a margin of 10.5 percent and sales of €2.5 billion, the core units made a particularly strong
contribution to the overall increase in our profitability within Sensing & Actuation of almost
5 percentage points to 8.4 percent.
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CONTRACT MANUFACTURING IMPACT IN LINE WITH THE
PHASE-OUT PLAN

SALES (€ MN) ADJUSTED EBIT (€ MN) CONTRACT MANUFACTURING

5.1 = Top line and bottom-line development
w2l in line with Contract Manufacturing
.ﬁ""-"\ phase-cut plan.
--j = Operating income developrment
1,099 neglectable on group level due to
: 1.050 bilateral, offsetting effects fram
purchase from Continental Contract
Manufacturing
= Adjusted EBIT development
represents arms-length relationship
Vitesco Technolegies and Centinental

54 43
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tha eeming manthe. On ha group keeel. tha cvarall impact will remain neuiral
vilesco
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Our fourth business unit, Contract Manufacturing, comprises all of the contract manufacturing for
Continental AG. The phase-out is going according to plan and will be largely completed by the middle
of the decade. Sales in 2021 amounted to €1.1 billion, the same as in 2020. Adjusted EBIT fell by
€10.8 million to €42.7 million while the adjusted EBIT margin fell as expected to 4.1 percent from last
year’s level of 4.9 percent.

[ would now like to turn to other key financial indicators for 2021:
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VERY COMFORTABLE LIQUIDITY SITUATION DUE TO AVAILABLE
CASH POSITION

=UES

Net debt to adjusted
EBITDA Ratio Fr 2021
(FY 2020: -1)

€ million net liquidity FY

2021 (FY 2020: 255 €
(FY 2020: 406 € million) mililon)

345 | G4 == I

113 ] 36.3%

€ milllon free cash flow Equity ratio /N
(FY 2020; -456 € millon) (FY 2020; 33.0%) J

uipment and amonization of inangibie assets: Free cash flow: Liquid $ds that a company has availsbla. &.g., 1o distrbutions (dividends) of

vilesco

Net liquidity at the end of 2021 stood at €345 million. Our leverage ratio - the ratio of net debt to
EBITDA - was minus 0.5.

Our available cash and cash equivalents totaled €1.6 billion. This figure is made up of our cash
position at the end of 2021 (€614 million) and our revolving credit facilities (RCF) of €1 billion. We
have not needed to make use of these facilities so far.

As I am sure you know, we were able to place a promissory note in the amount of €200 million in the
first quarter of 2022. This reduced the amount of the revolving credit facilities accordingly.

Our order intake in 2021 was also encouraging: We secured orders worth €5.1 billion for
electrification products and the total value of all new orders was €11.2 billion. Our entire product
portfolio is benefiting from the boom in electric-powered transport.
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RECORD ORDER INTAKE IN ELECTRIFICATION ACROSS THE
COMPLETE ELECTRIFICATION PORTFOLIO (EXCERPT)

i
T 1
HIGH VOLTAGE-INVERTER "é ELECTRIC AXLE DRIVE ¢
i ;’ >2.5 ~1.1
€ billion € billlen

THERMAL MANAGEMENT

COMPONENTS I ’
>200

Order intake of selective slectriication solutiors. Spaaifications may vary from displayed products. Order intake defined as sum of aoquired Hetme zales within the respective fiscal year.

MASTER CONTROLLER

vilesco

We are especially proud of our order intake of more than €2.5 billion in the area of high-voltage
electronics. More than half of this relates to innovative silicon carbide technology. Last year, we
received new orders to a value of around €1.1 billion for our integrated electric axle drives.

The Electronic Controls and Sensing & Actuation business units also contributed to the order intake
in electrification, with orders totaling more than €1 billion.

The volume of new orders received clearly shows that we are placing our electrification portfolio in
all important markets around the world. At the end of 2021, our orders on hand stood at more than
€51 billion. Electrification technologies now account for a third of new orders.

As you know, by 2025 we aim to generate at least €2 billion in sales in the Electrification Technology
business. This is one of our stated goals. We already have orders covering 90 percent of this sum. This
powerful momentum is also reflected in the book-to-bill ratio of the Electrification Technology unit,
which stands at 6.9.

The share of non-core technologies such as injectors, pumps etc. is steadily declining - yet more
evidence that we are on the right track with the transformation of our company.
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3. COMPANY STRATEGY

L SR ——————
- vilesco

\ TECHNOLOGIES
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OUR VISION
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3

57

We are pursuing a clear strategy with our DIRECTION 2030. Our objective is to pave the way for clean
mobility with intelligent and reliable solutions. We took an early decision to focus on electric-
powered mobility - for all markets, all vehicle architectures, and all target groups. This step was bold
and correct.

Pagell/21 Public



Annual General Meeting on May 5, 2022, Regensburg V Lie S ‘ ‘ '

Speech by the CEO
Check against delivery! TECHNOLOGIES

THE MARKET DEVELOPMENT CONFIRMS: OUR PORTFOLIO IS
PROMISING AND FUTURE-ORIENTED

(5 PHEV AND BEV VEHICLE PRODUCTIONS ARE EACH FUTURE SCENARIO INCREASES OUR
INCREASING MORE AND MORE. ABILITY TO CREATE VALUE.

Electrification share’

ICE 48V MH PHEV BEV
~10% ~40% ~70%
——— |
e ~% ~3x ~Bx
I
e 2400 €
1,540 €
820 €
510 €
2020 2025 2030 20182 2028°% 20259 20253
W eEv M PHey I Ful Hybed I 48V Mid Hybeid ICE
1 587 Gebal Mobility - LY Poweniain Foracas! 02022 | 2 Compary’ aslimats based on axpeet studiss. praparad in colabaration with Witescn Technokgies. Raflects he contant per weiicks rata tar The panfelia ofiening in
2048, |3 Reland Berger, “Fowerirain Market™ sbudy, 1272020, Refects the "Content per Vahicle® rate relabed 1o the cumant panfolio
Haotes: BEW: Battery Blaciric: Wehicla. FHEV! Plug-In Hybeid Vehicla, MH: mild Fybeid, ICE: Imemal Combustion Engine
T vilesco

Because the market is booming. Electrification is clearly gaining momentum. There is no longer any
doubt about it: the future is electric. By 2025, around 40 percent of all new vehicles will be electric-
powered and by 2030 that figure will have risen to 70 percent.

The transition will happen even more quickly in the European Union, thanks to the latest regulations
from the European Commission. Its ‘Fit for 55’ program is a package of 13 legislative measures to
reduce CO; emissions in the EU by 2030 - compared to the baseline year of 1990 - by at least 55
percent.

With regard to the CO; fleet targets, the EU is calling for a reduction of 55 percent for cars by 2030
and of 50 percent for light commercial vehicles. By 2035, the target for both categories of vehicle is
100 percent.

This will have a clear and direct impact on the market share of the various drive technologies and
thus on the market potential of our products in Europe. According to the new legislation, all new cars
and vans licensed from 2035 onward would have to be emission-free - and all internal combustion
and hybrid technologies banned, so far as they use carbon-based fuels.

With these goals in mind, many of our customers are already setting extremely ambitious targets for
carbon-neutral products. Our technologies are helping them to achieve these climate goals.

And we are also helping to make electric-powered mobility affordable. The modular design, greater
integration of components and functions, and more extensive standardization - including in
production - increase efficiency and reduce costs.

The growth here is very clearly on global, scalable platforms. We are already represented on six of the
top ten electrified platforms of the leading vehicle manufacturers, and on nine out of ten for battery-
powered electric vehicles.
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With our experience, electronics expertise, and comprehensive product portfolio, we are
exceptionally well positioned. We have been investing in electrification since 2006 and have been
bringing innovation in this area to the market for well over ten years.

OUR POWERTRAIN SOLUTIONS BRING OUR CUSTOMERS INTO
THE ELECTRIFIED FUTURE

EXAMPLES

S il @ © @; &

48 V MILD HYBRID PLUG IN HYBRID BATTERY ELECTRIC
VEHICLE

vilesco

More than three million cars on the road today contain our electrification components. Many of our
technologies are already in their third generation of volume production, and our all-electric axle drive
is in its fourth generation.
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WE OFFER SOLUTIONS FOR ALL MAJOR ELECTRIFICATION
ARCHITECTURES

BATTERY ELECTRIC

48 V MILD HYBRID PLUG IN HYBRID

VEHICLE
kv 8 -30 40 - 110 50 - 250+
Co; SAVING 10 - 20% 50 - 80% 100%
CORE Systems and components for the Integrated axle drive and components from battery management to charging and

entire range, from battery

COMPETENCIES management o drive

power electronics

Bource: company kdarmation Notes: The CO2 savings reler 10 The “Tark-10-wheel” potential comparad 10 a pure combustion vahicie basad on the WLTP (Workd Harmonized Ught-Duty Vericks Test Prooadurs

vilesco

Our systems expertise enables a substantially greater degree of systems integration and allows us to
bring innovation to the market more quickly. Our portfolio already contains 80 percent of the
electronic components that are required in electric vehicles.

The drive technologies differ from region to region and market to market, but we can serve all
markets and benefit from every future electrification scenario.

The future is electric. We at Vitesco Technologies have no doubt about that. That is why we focused
on electrification earlier and more rigorously than any other supplier. Now all our business units
have electrification solutions in their portfolio.

We are rigorously implementing our transition plan. We are progressively pulling out of internal
combustion-specific technologies - and are implementing this phase-out even more quickly than
originally planned.

We have a precise plan for which products we will discontinue when, and in which specific areas we
want to grow. And we are able to fund this plan from our own resources.

2021 was a key year in this regard, confirming that we have chosen the right strategic path and that
we have the business well under control operationally.
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4. CORPORATE RESPONSIBILITY
4.1. SUSTAINABILITY

We never look at our business success in isolation but take a holistic view against the background of
our corporate responsibility.

Our first sustainability report has been published at the end of March. Based on the ESG standards
(environmental/social/governance), it sets out our achievements and the progress we have made in
an open and transparent way.

We are committed to the Paris climate targets - no ifs, no buts. And we are official signatories to the
United Nations Global Compact. We have set ambitious and measurable targets with our
sustainability agenda.

WE COMMIT OURSELVES TO CLIMATE NEUTRALITY WITH
SUSTAINABILITY AS AN INTEGRAL PART OF OUR STRATEGY

Clean Mobility Climate Protection Resource Efficiency &
. . HIGHLIGHTS & COMMENTS
> €BBB mn sales > 100% renewable energy  Circularity
g;g?:ﬁi‘:j ;T;?h%s purchase.d ' 92'&%5_ waste recycling =~ Scope 1 & 2 climate neutrality
= 90.6% climate neutral  quota targeted until 2030 at the latest
- Corresponds to 10.6% operations’ A )
of sales > Scope 3 climate neutrality targeted
. until 2040 at the latest
= Mon-financial statement available as
part of the annual report
Fair Work & Diversity = Responsible Sourcing = More details in the first sustainability
13.6% women in & Partnerships report (to be published on March 29)
(senior) executive 90% of strategic suppliers
positions covered by Business
> Employee Net Partner Cede of Conduct .

Promoter Score®: 19

~—1

1 Dafnition Inciudes the wnd um.-:-muluu-ngunm.r of tha Whara no e A fe wore aveilable, the standerd amizsicn
|x|u.nmhlu|ﬁmm|-.nmnalmm wthe purchass of biomeshane. 3 DefiniSon: Perceriage of wasis that was recycledor serf for materiel, Sermal, or other recowery. Gowsrage of relevant production end nekonant ressarch and development siss. & The
raperiad vakis is the aversgs vaksfrom twa short smployes surveys conductad in 2021 | Pulss Ghacka”). Tha question © Huwllulrllmxrl-:unmmpmr-:mnlm'ﬂm|ernlmn¢:m¢l.ﬁq"' wan snrmered on a scabe of 0-11. The o WS i then
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Clean mobility is our top priority here. With our systematic focus on climate-friendly drive
technologies, it is already an integral part of our strategy. We currently generate 10.6 percent of our
sales from electric and electrified business solutions. As you know, our aim is to increase this share
substantially over the coming years.

Another focus area of our sustainability agenda is climate protection. Our own business was already
90.6 percent carbon neutral in 2021. 100 percent of the electricity we need for our production and
research & development sites comes from renewable sources.
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By 2030, we aim to be completely carbon neutral in all our own business activities. We have also set
ourselves the target of making our entire value chain carbon neutral by 2040 at the latest. This also
includes all business activities outside our own processes - for example the extraction of raw
materials or the use of the products.

We are also driving developments forward in the areas of resource efficiency and circularity. In 2021
we had already achieved a waste recycling rate of 92.6 percent. By 2030, we aim to increase this to 95
percent.

We are also starting from a strong position with regard to fair working conditions and diversity
within the company, as confirmed recently by a key performance indicator. The Employee Net
Promoter Score is a rating that reflects employee satisfaction and the attractiveness of a company as
an employer.

Since June 2021 we have also been a member of the Responsible Business Alliance, which, among
other things, champions the safeguarding of human rights across the value chain. We also took a big
step forward in this area regarding responsible sourcing and partnerships in 2021.

4.2 TRANSFORMATION

Ladies and gentlemen,

As you can see, when we talk about sustainability, we don’t just mean protecting the environment and
the climate. Sustainability is the very core of our mission - and that includes sustainability in its wider
sense of social and economic responsibility.

We are facing major challenges in this area, as our focus on clean mobility will necessarily have an
impact on our locations.

In many places we will be able to cushion the reduction in sales in the internal combustion business
through growth in the electrification business - depending always on the parameters specific to the
individual location. But I want to be candid: The exit from the internal combustion market will also
affect some parts of the workforce, as we announced back in 2019.

For Vitesco Technologies, as for many other companies in the vehicle manufacturing sector, it is
extremely important to have a global presence, to be close to the customer. In other words, to
manufacture for the market in the market.

We have communicated this transparently and from an early stage with our clear focus on electric-
powered transport, in order to give everyone, the opportunity to prepare for the change.

Where we have to cut jobs in the coming years, we will implement the necessary measures with the
minimum possible social impact - for example with voluntary redundancies, part-time phased early
retirement, and early retirement models. We work closely and on a basis of trust with the employee
representatives.
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We see great potential for Germany in research and development. We have an immense body of
expertise here and are doing everything we can to get our employees ready for e-mobility.

Last year alone, we invested around 45,000 hours in training in the areas of electrification and
software.

We will build on this expertise, and that includes strengthening our research and development
activities around the world.

WE OPTIMIZE OUR ORGANIZATION TO FURTHER FOCUS ON
ELECTRIFICATION AND DRIVE THE TRANSFORMATION

Current structure
HIGHLIGHTS & COMMENTS
(4 business units) Vitesco Technologies

= Powertrain Solutions combines both
core ICE and non-core technologies
Elactrification Electronic Sansing & Contract = Transparent phase-out progress
Tachnalogy Caontrols Actuation Manufacturing based an core / non-core repm[ing
= Electrification Solutions contains
products which are already electrified
or will continue to evolve to
electrification products

Structure as per ) . > FElectrified business as additional KPI
01/2023 Vitesco Techﬂolngleﬂ within the new structure
(2 divisions)
I Powertrain Solutions Electrification Solutions

| (directed by Klaus Hau) I (cirected byThomas Stherke) », j

Bactrited business [l Covre 10E wehnologies W vive-cone technakgies
vilesco
rarn ol oema

Electrification will define our future business. We intend to reflect this with a new corporate
structure, and so from 2023 we will have two divisions instead of four business units.

The Powertrain Solutions division will be led by Klaus Hau. He will drive our core internal
combustion technologies forward with a focus on value creation and cash generation and will be
responsible for the phased exit from non-core technologies.

The Electrification Solutions division will be headed up by Thomas Stierle. This division will cover all
products that are either already electric or will be electric tomorrow. We strongly believe this is the
best way to grow Vitesco Technologies as a whole.

5. STRATEGIC PARTNERSHIPS, CUSTOMERS, AND OUTLOOK
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In order to build our future business, we are investing large sums - more than €2 billion over the last
ten years - in technologies relating to e-mobility.

IMPORTANT STRATEGIC PARTNERSHIPS

ROHM

SEMICONDUCTOR

vilesco

We have entered a number of important partnerships in recent months, including a development
partnership with Rohm Semiconductor, an industry leader in silicon carbide (SIC) power
semiconductors. We use SIC modules to make the power electronics for electric vehicles even more
efficient. This gives vehicles greater range — or batteries can be made smaller without reducing range.

In November, we also entered a strategic partnership with GaN Systems from Canada, a leader in
gallium nitride (GaN) power transistors. GaN transistors are more efficient, smaller, and, when
looking at the system as a whole, more economical than silicon transistors.
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FIRST MAJOR ORDER INTAKE FOR THE EMR4 IN Q1 2022
UNDERLINES OUR INNOVATION POWER

HIGHLIGHTS & COMMENTS

Order Intake

> Around €2 bn order received from
Hyundai Motor Group

Specifications

> 400 Volt 3-in-1-system

> Qutput: 160 kW, 3,500 Nm

> Silicon carbide inverter

> Very compact, high efficiency

Targets

> Start of production: 2024

> International development team
> Global production

Orglér intaius dofinad 85 sum of aoquiked Metime saks within 1he respective fiscal year

vilesco

17 ks

We are also proud of the close relationship with our customers. We recently secured an order worth
€2 billion from the Hyundai Motor Group, which will use the EMR4, a new generation of our
integrated electric axle drive, in its global B/C electric vehicle segment from 2024.

The company has also received a billion-euro order from a major American vehicle manufacturer to
supply millions of 800-volt silicon carbide inverters — an important technology for rapid charging and
improvements in the efficiency and range of electric vehicles.

Other major orders have come from China and Japan - in each case for high-voltage axle drives and
power electronics and worth several hundred million euros.

As you can see: 2022 is shaping up to be a good year. We expect substantial improvements in sales
and earnings in all business units, with the exception of Contract Manufacturing.

However, at this point in time it is impossible to quantify the impact of the war in Ukraine on global
supply chains - and thus on our business. This is the case for the whole industry.
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WE EXPECT MEDIUM GROWTH OPPORTUNITIES WITH THE
GRADUAL RECOVERY OF SEMI SUPPLY IN HY2/2022

VITESCO TECHNOLOGIES GROUP (€ MN)

2021 2022E
Sales 8,348 8,600 to 9,100
Adj. EBIT Margin 1.8% 2.2%to2.7%
Special Effects 109 100 to 150
Capex' Ratio 5.3% around 6%
Free Cash Flow 113 = 50

Excluding directfindirect poiential impacts of the war in Ukraine on Viiesoo Technologies.

—, Light Vetick Production Forecast for changss of FY 2022 production compéred to FY 2021, Adj, BEIT bedore amanization of iangitdes Fom PRA, consobdation and special effects. Free cash fow cedned & oparating
¥ eash Sow phus investing cash Mlaw. * Capse anclueing right of usa assats (FAS 15

18 Public

vilesco

Excluding these potential negative effects, we expect further growth for global car production. We are
optimistic that the semiconductor supply situation will gradually ease from the second half of the
year.

As a result, we anticipate sales of €8.6 to €9.1 billion in 2022. The adjusted EBIT margin is likely to be
in the 2.2 to 2.7 percent range. We expect to be able to pass on a majority of the cost increases that
are forecast for 2022 to our customers.

Capital expenditure is forecast to be around 6 percent for the year as a whole, and the focus of our
investment will of course be on electrification and our core technologies.

We expect free cash flow in excess of €50 million in 2022.

6. SUMMARY AND THANKS

Ladies and gentlemen,

As you can see: 2021 was a key year for Vitesco Technologies and 2022 has also started well for us.
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The future is electric.

We are well positioned.

We have a clear vision and a
determined plan.

We finance the transformation
ourselves.

vilesco

In brief:

Our market is booming. New regulations and the growing demand for clean drive technologies
confirm that our strategy is the right one.

Our expertise and our product portfolio put us in an excellent position. Even though drive
technologies differ from region to region and market to market, we will benefit from every future
electrification scenario.

We are rigorously implementing our transformation plan and are making great progress.
And, as our latest results have shown, we are able to fund this plan with our own resources.

[ would like to take this opportunity to express my very grateful thanks to all Vitesco Technologies
employees around the world.

Thank you for your incredible efforts! Together, we have put this company on a very solid,
independent footing and infused it with our corporate values: passionate, partnering, pioneering.
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